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VIII. Circle K: District and International Dues

1. Each Circle K Club in the Illinois-Eastern Iowa District collects dues from its members:

i. International dues: $25

ii. District dues: $10

iii. Club dues: if applicable

2. The Process: Starting in the 2001-2002 year, Circle K International has managed the entire dues process. It is as follows:

i. On September 1st, CKI mails a “Dues Invoice and Membership” printout listing last year’s club membership to that Circle K club.

ii. The club then is asked to put a simple single pen line through the name of each member not returning to Circle K, add the names and information for new members, and correct existing club member information. (This form is important because it has each club member’s membership number on it.)

iii. A check is written in the amount equal to the sum of the International and District dues multiplied by the number of members paid.

iv. A copy of the check and printout should be:

1. Placed in the club files;

2. Mailed to the I-I District Treasurer.

v. The check and printout are then mailed by November 30th to:

Circle K International 

3636 Woodview Trace 

Indianapolis, IN 46268-3196

vi. The International office processes the check and printout, and the district dues are sent electronically to the district’s bank account. Payments to the account are expected to be made on Wednesdays in the middle of the month in 2002:

March 13, 2002; April 17; May 15; June 12; July 17; August 14; Sept 18.

3. Club Standing: 

i. Past Due status: Clubs not paying either district or international dues, or both, by November 30th.

ii. Suspended status: Any club on suspended status must pay for 20 members to be promoted to good standing.

4. District Officer Standing in a Delinquent Club: Any district officer in a club that does not pay dues on time will be removed from office according to Circle K International policy.

5. Club Standing Definitions per the CKI Constitution, Bylaws, and Policy Code (2001):
i. Not in Good Standing:  Those clubs that have made dues payment for fewer than fifteen (15 members for two-year institutions and institutions with enrollments of less than 1,000 students as defined by the most current copy of Peterson’s Guide to Colleges.  In the absence of data from Peterson’s, the university will be contacted to verify enrollment figures.  At all institutions besides those referenced above, those clubs that have made dues payment for fewer than twenty (20) members.  These clubs are ineligible to receive many rights and privileges of CKI membership.  There are three levels of this status: (9/01)

1. Past Due:  Calls attention to those clubs that have neglected to submit International dues payment for at least fifteen (15) or twenty (20) members, as defined in sub point a, by December 1 (February 1 for clubs outside of the United States).  A club “in good standing” shall be placed on “past due” status if no dues are paid by December 1(February 1 for clubs outside the United States).  At the end of the administrative year, a club remaining on “past due” status shall be placed on “suspended” status.  A CKI club on “past due” status (that was “in good standing” the previous year) is automatically reinstated to “good standing” status if dues for fifteen (15) or more or twenty (20) or more members, as defined in sub-point a, are received by the CKI Office. (9/01)

2. Suspended Year 1:  Exists to denote those clubs that are dangerously close to losing their charters and require immediate and close attention.  A club shall be placed on “suspended year 1” status if a club neglects to pay dues for fifteen (15) or twenty (20) members, as defined in sub-point a, for an administrative year.  At the end of the administrative year, a club remaining on “suspended year 1” status may have its charter revoked.  A CKI club on “suspended year 1” status is automatically reinstated to “good standing” status if dues for fifteen (15) or more or twenty (20) or more members, as defined in sub-point a, are received by the CKI Office.  A club may not remain on suspended year 1 status for more than one administrative year. (9/01)

3. Suspended Year 2:  Exists to denote those clubs that were on suspended year 1 status throughout the previous administrative year and whose charter has been preserved for an additional year at the written request of their sponsoring Kiwanis club president and secretary.  Such written request must be received by the Circle K International Office not later than September 30, the conclusion of the administrative year in which the club was on “suspended year 1” status.  A CKI club on “suspended year 2” status is automatically reinstated to “good standing” if dues for fifteen (15) or more or twenty (20) or more members, as defined in sub-point a, members are received by the CKI Office.  A club may not remain on suspended year 2 status for more than one (1) administrative year. (9/01)

ii. Revoked:  The status of a club that is no longer recognized as a member of Circle K International and is removed from membership rosters.  A club may be “revoked” only by action of the Circle K International Board of Trustees if:

1. The club has been on “suspended year 1” status for the previous administrative year and fails to return to “good standing” by September 30 and fails to be moved to suspended year 2 status by written request of the sponsoring Kiwanis club president or secretary.

2. The club has been on “suspended year 2” status for the previous administrative year and fails to return to “good standing” by September 30.

3. The sponsoring Kiwanis club president submits a written request that the club has its charter revoked, and the International Board approves the request.  Revocation requests will be considered and accepted only at the August Board Meeting of the CKI Board of Trustees and become effective as of September 30 of said administrative year.

6. Awards: The District Treasurer has the authority to award clubs for dues collection. This may include but is not limited to:

i. Early Bird Award for dues paid by November 1.

ii. Dues-on-Time Award for dues postmarked by November 30.

iii. Achieving a level of dues-paying members (e.g. 25 members)

7. Dues Allocation: Let clubs know where their dues are going:
i. International:
1. 56% to Club materials, recognition, and support such as Circle K magazine, club handbooks, general mailings.

2. 18% to the International Board to set policies and ensure the success of the organization as a whole.

3. 17% to support the Districts who then provide support to the clubs.

4. 7% to the International office services such as postage, faxes, and paper.

5. 2% to promotions and materials for International Convention.

ii. District:

1. District Board Meetings

2. Leadership Training Conference

3. Member Officer Advisor Training

4. Summer Social

5. District Directory

6. Eye on I-I District Bulletin

7. And much more.

8. Tips to District Officers on Dues Collection:

i. Contact all club presidents before school starts to make sure they will begin the dues collection process at the first club meeting.

ii. Make sure to get all information to them out on time.

iii. Recognize those clubs that have paid dues, such as in a newsletter. Help everyone to view early dues payment as an accomplishment for everyone to try for.

iv. Find out why a club is not paying dues and address the problem early.

v. Use various types of communication to get through to the president such as newsletters, letters, phone calls, postcards, emails, and divisional meetings. 

vi. If letters to the club president and advisors do no work, then contact the sponsoring Kiwanis Club. Remember to give the clubs ample information and time before approaching their Kiwanis Club and advisors.

vii. Send thank yous to the clubs that pay dues.

viii. STAY POSITIVE AND POLITE. Don’t nag the clubs. Work with the clubs.

9. Questions to International:

i. Rosters, Reports, etc: Member Service Center (follow instructions on main menu at circlek@kiwanis.org)

ii. Finance:


1. Kris Coffman, 1-800-KIWANIS ext. 108, kcoffman@kiwanis.org
2. Joanne Fregeau, 1-800-KIWANIS ext.153 jfregeau@kiwanis.org
iii. Issues and special requests: 

1. Susan Kromann, 1-800-KIWANIS ext. 268 skromann@kiwanis.org
Show Me the Money!
Dues Education

Purpose: 

This program is designed for Club Treasurers to inform members of 
Circle K of the programs supported by their dues money.

Goal:


To present the material in an exciting and participatory fashion

Time: 
Present your version of this program at any club meeting when you feel it is necessary. It is more commonly done at one of the first meetings before dues are paid. 

Reference List: 
In brief, your dues money goes towards the following:

International: $25
2. 56% to Club materials, recognition, and support such as Circle K magazine, club handbooks, general mailings.

3. 18% to the International Board to set policies and ensure the success of the organization as a whole.

4. 17% to support the Districts who then provide support to the clubs.

5. 7% to the International office services such as postage, faxes, and paper.

6. 2% to promotions and materials for International Convention.

District: $10

7. District Board Meetings

8. Leadership Training Conference

9. Member Officer Advisor Training

10. Summer Social

11. District Directory

12. Eye on I-I District Bulletin

And much more…

Clubs: If you have club dues, you have the option to provide information here as a quick reference to what your club dues provide.

The Presentation:

Now that you have the information, how do you present it and who cares? EVERONE SHOULD CARE! But it is up to you the extent that you want to take the program. Take a look at your club and ask yourself the following questions:

1. When I set a deadline for dues do they respond favorably and pay without hesitation?

2. Do members of the club ever ask what their dues go towards?

3. Are your meetings run very rigid or are they relaxed?

These questions should help you to determine what kind of program you want, and how interactive you would like it. Please keep in mind that the majority may feel a certain way, but go that extra mile to present a cool program for the one person that may go against the norm and want to know what their dues are for.

Recommendations:

1. The club that has no problems getting dues: 

With this type of club, it might be the most effective to make a flyer that goes into new member packets, if your club has one. Or pass out the flyer at a meeting and briefly go over it. Often, if you present an in-depth presentation, members might get turned off and leave. Remember to take everyone into consideration when making your choice.

2. The club that has members who ask what they are paying for:
The recommendation now is to be very interactive with this group. If people are willing to ask, then they will probably have no problem getting involved in a group activity. One thing that might work particularly well is Twister. Yes, I said twister. Simply make your own twister board made of the different things that your dues money goes toward and have the participants call out what they are putting their hand on. This activity not only informs people about dues, but you have lots of fun too.

If that does not work, try getting a few people together, and writing a play that involves everything that dues money pays for. Try to make the play humorous and then present it to the club. This often catches many people’s attention and lets then learn at the same time.

3. The club that doesn’t really care: 

This type of club requires the most work. Try to make things slightly more formal, yet entertaining. If people don’t really care then there is always that chance that they either have lots of money to spend, or they have no idea what is going on. If the later is the case, present this program earlier in your club’s year.
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